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Pharmaceutical Pricing
[bookmark: _GoBack]The cost of drugs is a major issue for the consumers and a fiscal challenge for both the private and public sectors in healthcare. Medicare services aim at negotiating the price of drugs with manufacturers to make them affordable for most of the consumers and facilities. However, the government argues that the role of negotiation on the price of prescription drugs is only delegated to the congress secretary. Therefore, this has developed a need for reassessment on who should negotiate for the price of prescription drugs.
Allowing Medicare centers to negotiate for fair prices on prescription drugs would lead to increased savings in the health sector. Approximately, savings of around 354 U.S. dollars would be achieved from 2023 to 2029 (Freed et al., 2019). The Medicare centers have the required leverage to achieve price concessions with the manufacturers. As a result, lower drug prices attained from the implementation of this policy would lead to a reduced price of drugs on patients (Hosken et al., 2020). Therefore, health among United States citizens would improve due to the availability of affordable prescription drugs making the policy important. 
On the contrary, the negotiation of the price of prescription drugs by Medicare centers would also have diverse effects on the health economy. The pharmaceutical industry has expressed high opposition to this proposal. The implementation of this policy would mean that the revenue generated by the pharmaceutical companies would fall (Dubois et al., 2019). Also, companies that fail to agree on the policy would pay an excise tax, which contributes to savings in the health sector (Frank et al., 2019). Thus, this policy does not need to be implemented. 
The pharmaceutical companies are at a great risk if the prices on prescription drugs are negotiated. Selling the drugs to Medicare centers at a reduced price will lead to a decrease in the company’s annual revenue. Low revenue will put the company in financial instabilities thus affecting research and development. Overseas research would also be affected since the company would not be able to generate sufficient revenue to fund the research.
Another critical impact on pharmaceutical companies is the lack of new drugs in the market. New drugs are facilitated by consistent research by companies. In this case, the health sector will be forced to depend on the usual drugs by the manufacturers. Also, the price of drugs in foreign countries would increase since companies in America would have limited access to new drugs and less research (Dubois et al., 2019). This would bring a dampening effect in the pharmaceutical industry. 
If the policy is maintained, the market will be affected due to the high excise taxes set to be imposed on companies that do agree on a fair price. The market for prescription drugs, in the long run, would be successful because the companies will have sufficient funds to promote research and development. New drugs will be accessible in the market, and this will promote health services in the Medicare centers. Competition in Medicare services is based on the quality and not the price of prescription drugs (Freed et al., 2019). Therefore, maintaining the status quo will be beneficial in ensuring that health services remain of high standards. Besides, companies will be able to sell drugs at a standard price, which guarantees sufficient revenue gets generated. 
Many patients in the United States are facing the challenge of the high cost of drugs compared to their income. Medicare centers focus on ensuring every individual gets the required medical attention. Therefore, being granted the chance to negotiate the price of prescription drugs with manufacturers would give all patients access to quality services. However, this would come with enormous disadvantages, such as the lack of new drugs in the market. Therefore, the Federal law should remain as is to prevent dampening effect in pharmaceutical companies and promote research.
References
Dubois, P., Gandhi, A., & Vasserman, S. (2019). Bargaining and international reference pricing in the pharmaceutical industry. Working paper, Harvard University.
Frank, R. G., & Nichols, L. M. (2019). Medicare drug-price negotiation—Why now… and how. N Engl J Med, 381(15), 1404-1406.
Freed, M., Cubanski, J., & Neuman, T. (2019). A Look at Recent Proposals to Control Drug Spending by Medicare and its Beneficiaries. The Henry J. Kaiser Family Foundation. 
Hosken, D., Schmidt, D., & Weinberg, M. C. (2020). Any Willing Provider and Negotiated Retail Pharmaceutical Prices*. The Journal of Industrial Economics, 68(1), 1–39.
‌

